
Business Development Representative
MADE4NET

Job Category: Sales/Marketing/Business

Development

Job Source: nrbjobs.com

Job Summary

Employment Type: Full Time

Salary: Negotiable

Gender: Any Career Level: Entry Level

Posted On: 28 Sep 2024

Application Deadline: 27 Oct 2024

Job Context

The Business Development Representative’s primary responsibilities include development and execution of

business development lead generation programs. Lead generation activities include working collaboratively

with Account Executives (AE’s), Marketing and otherMade4net teammates on specific programs and heavy

outbound phone and email  activity  to  enhance  revenue for  Made4net  through license  sales  whereby

independence, responsibility, initiative, and teamwork are important. This position will  contribute to the

achievement of company sales and profit targets.

Job Description/Responsibility

Manage Inbound (triage and qualification) and drive Outbound (Cold Calling, Emailing, Campaigns, etc.)

lead generation activities in conjunction with AEs, marketing, and partner management to support sales

goals and pipeline metrics.

Research and creatively prospect for new customers who can gain significant value through a partnership

with Made4net.

Identify and qualify project needs, budget, timelines, business issues and obstacles for hand off to the

appropriate sales individual.

Collect & analyze potential customer’s financial information, critical business processes and/or system

needs to support Account Based Marketing (ABM) programs.

Conduct qualification calls via phone and/or virtual meetings to understand prospects’ basic functional

and technical requirements to determine proper fit and area(s) of interest.

Set up meetings between prospect decision makers and company’s AEs, executives and/or other relevant

personnel.

Conduct analysis of customer install base and develop strategic and tactical account strategies for cross

sell and upsell opportunities.

Develop and communicate compelling Made4net supply chain value propositions based on ROI and/or

cost/benefits analysis.

Provide stakeholders with appropriate marketing literature.

Collaborate closely with the Marketing team to drive continuous program execution that will result in

additional leads and improve Made4net’s market profile/visibility.

Maintain professional and technical knowledge by attending educational workshops; reviewing



professional publications; establishing personal networks; participating in professional organizations.

Document and maintain via Salesforce.com (SFDC), accurate account information and all interactions with

customers and prospects.

Follow the latest industry developments and stay up to date on corporate competitors. Possess a strong

understanding of our products, our competition in the industry and positioning.

Assist with other projects and responsibilities as assigned.

Education Requirements

Bachelor/ Honors(Bachelor Degree in any Discipline) completed.

Experience Requirements

No experience is required.

Skills Requirements

Strong interest in business development or sales in Business to Business (B2B) environments.

Desire to sharpen skills and challenge current processes and approaches.

Strong verbal and written communication skills with a sense of initiative and strong motivation

Experience working in a team environment

Undergraduate degree preferred

Experience in Supply Chain Execution (WMS) , SaaS/software sales, competitive knowledge and value

drivers preferred

Familiarity with Salesforce.com (or a similar CRM), LinkedIn and use of other firmographics tools for

research preferred

Minimal travel (2-4 trade shows, sales meetings per year depending on U.S Travel Restrictions)

Work Area

Applicant should have experience of working in the following category(ies):
Sales/Marketing/Business Development

Industry Type

Experience should include the following skills: IT/Telecommunication

Job Location

Anywhere in the country

Address: Hackensack, NJ, Hackensack, NJ, United States
Company Profile: Enterprise Software & Network Solutions

Company Website: https://made4net.com/

https://made4net.com/

